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[Mepiexoueva

BaoIKEC EvvoleC
Aladikagoia dlaxeipiong KalvoTopiag Baciopeévng oTn
yvwaon

ATTO TIC ETTIXEIPNMATIKEC TTIPOTACEIC OTIC EUKAIPIEC
KQIVOTOMIAG

Alaxeipion ETTIXEIPNMATIKWY TTPOTACEWY
MeAETEC TTEPITITWLWONG
2UUTTEQACHATA KAl EQAPMOYEC






T1 gival ETTIXEIPNMATIKOTNTA BACIOMEVN OTN
yvwon

H Jiaxeipion KaivoTOUIK®WV ENIXEIPNHATIK®OV EUKAIPIDV
OUVOEETAI dUEDA LIE TNV ENIXEIPNUATIKOTITA BACIOUEVN OTN
vvwon (knowledge-intensive entrepreneurship)

onAadn, ye Tnv avantuén KaivoToU®V ENIXEIPIOE@WV
MoU EXOUV WG OUYKPITIKO NMAEOVEKTNUA

TNV CUCTINLATIKI) HETATPOMI) YVWOE®WV (MANPopopiwy,
IkavoTNTWV Kai Oe&loTnTWV)
OE EOWTEPIKEG Kal EEWTEPIKEG AEITOUPYIEC
MouU OTOXEUOUV OTI) BEATIOTN EUNOPIKN EKUETAAAEUON
ENIXEIPNHATIK®V I0E@WV KAl EUKAIPIDV.
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ATTO TN YyVWaOnN TNV KalvoTouia

* Mia emyeipnon mMou KOLVOTOLLEL ELVOL OUCLAOTLKA £VOLG
SLAXELPLOTAC YVWONG
— XPNOLUOTIOLEL UTTAPYOV OO yVwon, cuvOuAleL Kal cUVOETEL
TINYEC YVWONG Kal SNULOUPYEL €V TEAEL VEA YyVWON.

e AUTO ETIITUYXAVETOL LE TNV EVEPYOTIOLNCN TTOPWV KOLVOTOULOG
(mtny&c xpnuatodotTnong, oTPATNYLIKEC CUMMOXLEC, KATT)

— E£TOL WOTE N YVWON TTOU CUUTTUKVWVETOL OE Lo apXLkn LOEa
va cuVOUALETOL LLE TN YVWON TIOU EUTIEPLEXETAL OTOUG
TTOPOUC KALVOTOMLOC LOC ETILXELPNONC KalL VOl
LLETOUGCLWVETOL OE PLOL AELTOUPYLKN ETILXELPNUOTLKN douN.



ATTO TN YyVWaOnN TNV KalvoTouia

 Me autov Tov TpOoTo pmopel va dnpoupynbBet pia ocuvexnc pon
etevOUOEWV OTN YyVWON TIOU LE cuoTnpatikh Sltaxeiplon
UrtopeL va odnynoetL oe cuveyn dnuouvpyia aiog
— TOOO Yyla TNV ETLELPNON OCO KAl YLOL TO OLKOVOULKO KOl
KOWWVLKO TNG epLBailov.

 JHMANTIKO: Ta napamndavw cxoAia dgv adopouv LOVo
TEXVOAOVYLIKEC LOEEC/YVWOELC N VEEC ETILXELPNOELC
— AVTIBETWCG, N EMLXEPNUOTLKOTNTO BACLOUEVN OTN YVWON
(koL kot emektaon n dlaxeiplon Kovotoplog) Hmopet va
adopd oToLadNTIOTE ETXELPNMATIKA SpaoTnPLOTNTA TTOU
obnyel og dnulovpyia atlac.



MovTeAOTTOIWVTOC TN JETABAON ATTO TN YVWOnN
oTnv kaivotopia (Kutsikos & Brown, 2000)

ZUVEXNG ETTEVOUCT OTN YVWAON — TTOPOI KAIVOTOMIOG (YVWOEIG, IKAVOTNTEG, OECIOTNTEG)
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Aladikaoia d1axeipiong
KaIvOTOHIAaC BaGIOHEVNG

oThH YVOON




|OTOPIK avaoKOTTNON

e 1930: H dtadikaoia avtn povtehomolteital otic HMA pe tn
Hopdn Kwvou, Le Baokd oToXo ToV EAeyX0 KOoTOUC/plokou
KOLTA TNV UAoTtoinon xoptopuAaKiwy EUKALPLWY KOLVOTOULOG

— TTOAAEC ETIXELPNLATIKEC TIPOTACELG ELOEPYOVTOL OTOV KWVO

Kol aéLoAoyouvtal pe faon dtadopa KpLtnpLa
* H aéloAoynon yivetal cuvnBwc og Vo paocELC:

— @aon Epsuvag, pe uPpnAo deiktn TuXALOTNTAC WC TTPOC TNV
gVUPECN VEWV EVUKALPLWV KalvoTouiog (xaptodpulaklo
EUKALPLWV)

— Qaon Epmopikng YAomoinong, Omou eMAEYUEVEC EUKALPLEC
KOLLVOTOULOG ETOLMALOVTOL YLOL TNV ETILXELPNMOTIKA
aélomoinon Touc Pe T popdn VEWV MPOoLOVIWV/UTNPECLWV
(xaptodulakio emthoywv)



|OTOPIK avaoKOTTNON

e 2000: n moAuebvikn etapia cupBoVAwv pavatlpevt PA
Consulting Group, pe €dpa to Aovdivo, e€eAlooel tepaALTEPW
TO LOVTEAO.

— OLb6V0 paoelc avamtuénc avikabiotavtal amno
noAvernineda otadla anodpacewv TOAVNC EUMTOPLKAC
BlwoLpotnTog TwV LOEWV TIOU ELCEPYXOVTOL KOL
npowBouvTal LECO OTOV KWVO.

— KaBe otadio bivel tn duvatotnta epappoync
SLaPOPETIKWYV KPLTNPLWV aELloAdynong TnNG EUTTOPLKNAC
Buwolpotntog Lbewv Kavotoutlac, mouv odnyouv o€
anodaon ite SLAKomNC TNS MpowbdnoNnc puLac oeac eite
npowOnon¢ tng oto eNOpEVO otadlo.
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|OTOPIK avaoKOTTNON

* 1991: ot Smith kot Reinertsen gpmAoutilouv tn Padon
Epeuvac pe to ‘Fuzzy Front End (FFE)’ — pia
neBodoloyla EAATTWONG TNEC TUXOLLOTNTOC EVPEDNC
1Oewyv, Kal Kat’ emektaon KaAUTepn emAoyn LWOewv
TTOU Umopouv va mpowBnBouv otn Maon Epnoptknc
YAomoinonc.
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AvaAuaon povteAou Brown-Kutsikos
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AvaAuon JovTeEAOU-OXOAID

H dtadikaoia mov maplotd to povteAo Brown-Kutsikos
OTOXEVEL OTO va evtornioel ypnyopa tn¢ MH Blwotuec OEec,
WOTE VO LNV KatavaAwBouv aokorma mopot

— Emopévwce, n oAokAnpwon evoc otadiouv dev amoteAel
amAwc eva onueio eAeyyxou tn¢ dtadkaoiag — eival onpelo
aéloAoynong emXelpNUATIKAC Blwolpotntog pag LoEag,
eLOLKAL OE OXEON LE OTOXOUC Kol TtpoUTTOBEDELC TTOU EXOUV
1ebel.

AUTO amokta WLaltepn oNUACLA O TIPOYLATIKA
ETULXELPNUOTLIKA TIEPLBAAAOVTA, OTIOU TIEPLOCOTEPEC ATIO Uial
LO€eC umopel va avtaywvidovtal yia touc ibloug,
TIEPLOPLOMEVOUC TIOPOUC (ELTE yLa TNV EKKIVNON LLOC VEOC
ETILXELPNONC €lte oTa MAALCLOL AELTOUPYLAC LLOC UTIAPXOUOCOLC
ETIYXELPNONC).



AvaAuon JovTeEAOU-OXOAID

* Hypopuikn avamapactaon tng dtadkaoiag Leca 0ToV Kwvo
glvall OTNV MPOYLLOATIKOTNTA TTOAU TILO EVEALKTN
— TuNpata otadilwyv propet (ko ToANEC POpPEC TIPETEL) va
aAAnAokoAvuTttovtal, pia tbEa pmopel va emotpeP el og
nponyoupevo otadlo (av, ylo mapadelyua, Kata To
2xeblaouo Emyepnuatikng Aopng amattnOet vea MAoTtikn
YAomotinon, KAT).

e Emeldn oAec oL 1b€ec tov aétoAoyouvtal £xouv cuvnBwg
Stadopetikad npodiA piokou/amoddoonc, n dStadikaoia propsl
KOLL TUPETTIEL VA TipooapOeTOL avaloya
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[TapaAAayec Tou povTeAou Brown-Kutsikos

ETTIX. u)\onom ETTIX.

ng ﬂl)\om(r] szé
HOVTEA. doprg

1. KaBopiopodg & TTIAOYHA EUKQIPIWY KAIVOTOMIOG

Eukaipieg kaivoTopuiag

) £TITTESO

YwnAo
Eukaipieg kaivoTtopiag
eMITTESOU 2

Eukaipieg kaivotopia
emTédou 1

Pioko

XaunAdé

XaunAn YynAni

Amédoon
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AnoO TIC ENIXEIPNHATIKEC
NPOTAOCEIC OTIC EUKAIPIEC
KAIVOTOMIAC




‘Eygaon oT1o TTpWTO GTAOIO TOU JOVTEAOU

* H dadikaoia ov neplypaaple oTnv IPONYOUUEVN EVOTNTA
Baoiletal og peyalo Babuo otnv eMtUuXnUEVN EKTEAEON TOU
>tadiov 1

— OnAadn otV EVPECN ETLXELPNUOTLKWY EVKALPLWY KoL GTNV
LLETOTPOTLN TOUG OE€ EVKALPLEC KALVOTOULALC.

e To otadLo avto Ywpiletal o Tpla enpeEpouc otadla/

Stadkaotiec:

— oTNnV eVpeon/dnuULoupyLa ETILXELPNUOTLKWY TIPOTAOEWV
(idea generation)

— oTNV OLAXELPLON ETLXELPNUOTLKWY TIPOTACEWV (idea
management)

— otnVv aéloAdynon Kat Aoy EVKALPLWVY KOLVOTOMLOG

(opportunity portfolio development)
18



AvaAuon TOU TTPWTOU OTAOIOU TOU
UOVTEAOU UOC

Eukaipi i
.1 pieg KavoTopiag
YywnAo médoy
Eukaipieg kaivotopiag

‘ Environmental emTédou 2

scanning '
Desk-based research ! E&Kmpisg KaivoTopiag
Analytical activitie R—— E.ﬁ,ﬂg@ou

Ad-hoc ideas o
Creative activities
Idea generation

tools )
AG YynM

I

dea management

Idea banks

Idea capture tools
Standardized
screening of ideas
Capture intellectual

_property
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EUpeon/ dnuioupyia ETTIXEIPNUATIKWV
TTPOTACEWYV

e Yuudwva pe touc (Stevens & Burley, 1997), xpetalovtol
netaéL 1500 kat 3000 apytkwyv LOEWV yLa va. KOTAANEOULLE O€
LLLOL EUTTOPLKN ETTLTUYLAL !

e Ye ouvluOOUO LE TO HUBO OTL ‘kKatvotopta = epevpeon’,
dnuloupyeital n aicOnon tou ‘anactou’ Kal ‘anpoottov’
yLOL TNV EKKIVNON ULOC VEQLG ETILXELPNUOTLKAC TIPOOTIAOELAC.
Eutuxwg, n mpoaypatikotnta eival StadopeTIKA.
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TI €ival KalvoTouia

KaivoTopia givai
N EMNOPIKN EKHETAAAEUOT) VEWV
1I0e0V —

ox! anapaitnTa n dnHioupyia evog
AVTIKEIPEVOU, 31ad1Kaciag N TEXVIKNG
HE NPpWTOPAVI OTOIXEIA
(=epeupeon).

_ /

/
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[Mapadeiyparta kaivotopiag — Apple iPod (2003)

 H Apple dev epnupe tnv Ynodlomoinuevn povotkn (MP3). H
Apple ev ednUpe TIC KvnTEC TtNYEC povotkne (MP3 player).

* H Apple xpnowuomnoinoe autec (kat AAAEC) UTIAPXOUCEC
TeExvoloyiec/mpoiovta, ta cuvOUAOE LIE L0 TIPWTOTIOPLOKH
urtnpeoia (online katdotnuo povotkng iTunes) ko
NPOocEPePE pla Ve, Kalvotopa epmelpia Pndlakng
Juyoywyloc otov TeAKO xpriotn/meAatn.

* To amoteAeoA NTAV OTL LECQ O€ Tplal Ypovia aro tnv €l0o0d0
TOU otV ayopad, o cuvduaopoc iPod/iTunes £depe $10 O1¢
otnv Apple — mepumtou 1o 50% TwVv GUVOALKWYV TNG E000WV.

22



Kal TTw¢ PTTopw va TO KAVW;

Mia oo TG PACIKEC OpAOTNPLOTNTEC ELVAL N OCUVEXNC
nopaATAPNON TOU ETXEPNMOTLKOU TtepLBaAlovtoc (general
environment scanning), Twv aAAaywv nou cupfaivouv oe
QLUTO KOLL TWV OVAYKWYV TToU EVOEXOUEVWC VA TIPOoKUJoUV.

Eva oUvoAo 6nAadn e€wteplkwv mNywv/mopwv yvwonc mou
LTTOPEL va. oXeTi(ovTal ME:
— oAAOYEC OTLC aYOpPEC, dSnuoypadLKeC AANAYEC,
nANpodopLleC yLaL aVTAYWVLOTEC, YLO VEEC TEXVOAOYLEC, VL
TO VOULKO TTAaiolo 1 ylo eupUTEPOUC KOWwVLKOUC/
TTOALTLOULKOUG TTAPAYOVTEC.



Kal TTw¢ gmmopw va 10 Kavw 2Y2THMATIKA;

e [1€pav TNC OSNULOUPYLKOTNTOC TWV
EUTTAEKOLEVWV ATOUWYV, N ONULOUPYLKOTNTA
auTh urmopel va 6pacel MOAAATIAQCLOOTIKA VAL
opyavwOel pe tn fonbela

— dLadkaolwy (processes)
— dpaotnplotntwy (activities)
— TeEXVIKWV (techniques)
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Kal TTw¢ gmmopw va 10 Kavw 2Y2THMATIKA;

e [1€pav TNC OSNULOUPYLKOTNTOC TWV
EUTTAEKOLEVWV ATOUWYV, N ONULOUPYLKOTNTA
auTh urmopel va 6pacel MOAAATIAQCLOOTIKA VAL
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ApaoTtnpiéTnTa
Brainstorming

M&0odog 6-3-5 (R
Brainwriting)

Problem inventory
analysis

Experimentation
activities

Patent scanning

Competitive mapping

ZUVESPIa KOl EUTTOPIKEG
£KBEoEIg

ApaoTnNPIOTNTEC

20VTOMN TTEPIYPA®N
AvOIKTr) oulrTNon yia TNV eUpecn/dnuioupyia
ETTIXEIPNUATIKWY TTPOTATEWYV

6 CUPUETEXOVTEG YPAPOUV O€ Jia oelida 3 10éeg péoa
o€ 5 AeTrTa Kal Bivouv Tn oeAida TOUG OTOV ETTOUEVO
MEXPI Va Yivel Evag TTARPNG KUKAOG

Anuloupyia AioTag We Ta apvnTIKA onueia piag 15€ag/
TTPOIGVTOG/UTINPETIOG Kal eUpecn AUCEWY yI' auTd Ta
apvnTIka onpueia

MeipapaTikég BPaACTNPIOTNTEG EITE YE PUOIKA UAIKG
€ite pe oxedlaouo

Brainstorming pe poAoug, 6TTouU KABE CUPPETEXWV
AeIToupyei BACEI CUYKEKPIPEVWY TTPODIAYPAPWY YIa
KGBe pOAO (T7.X. oTTaI01080E0G, AVAAUTIKOG, KATT)

Algpelivnon UTTAPXOVTWYV TTOTEVTWV

AvdAucn Tou avtaywviopou pe BAcn TTPooPEPOUEVD
TIPOIOVTA/UTINPETIEG, TIMOAOYNGN, branding, KATT yia
TNV €UPECN KEVWV OTNV IKAVOTTOINGN TTEAATWV

Ma TNV ouvexn TapakoAoUBnon NG eEEAIENG o€
O1QOPOUG TOUEIG TNG OIKOVOUIag
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Alaxeipion €MIXEIPNMATIKWY TTPOTACEWV

Proposition title |

Reward factors |

Cool?

Fit?
Attractive?
Significant?
Sustainable?

apwN =

-

Cool?

Originality: Can the company be a first mover, early
mover or smart mover?

Technology: Does the opportunity utilise breakthrough

achaolond

2

>

Fit?

Strategic: fit with overall business strategy
Capability: To current business capabilities (skills,

“knowledge,assets-andtechnrology)————

Attractive?

P/E/M: Does the opportunity combine physical,
electronic and mobile?

_Sianificant?

Revenue: does the opportunity generate significant revenues/
profits (no. and scale of revenue streams, gross profit)

Value: does the opportunity create a sizeable customer
franchise (customer base, CPls, share of spend, etc)

Sustainable?

Business model: is the business model simple,
compelling and attractive?

"\

| Risk factors

1. Do-able?

2. ...byus?

3. Competition?
4. Bankability?
5. Stickiness?

Do-ability

Initial window: How difficult will it be to get to the
initial “window"?

... by us?

Internal capabilities: Will it be difficult for to do it
within current capabilities?

External capabilities: Will it be difficult to secure
_effective-alliance/ partnership

Competition

Direct: Are competitors doing this/similar?
Indirect. Is anyone else doing this/similar?

Bankability

External factors: Are there significant external
market risks (eg likely adoption/diffusion)

Stickiness

Operability: Can the offering/service be delivered to
high standards?

Useability: Will it be easy for customers to find, use
~and re-use?
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Alaxeipion ETMXEIPNUATIKWY TTPOTATEWV

Home Create External Data Database Tools

Clurrane Arzz) Market Opportunity
FUrgosz To understand what piece of the market are you going to take

How is the market segmented?
In which segment do you play?
What is the size of your target segment (in the market)?

What market environment factors (political, economic, social, technical, legislative, or environmental) are likely to impact the prop(?
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MeAETEC EPUTTWONC

e Cartegraph

e Securicor



Zupnepaocpara &
EQPUPHOYEG




2.uvoyn

e JKOTIOC QUTNC TNC BgpatikNg evotnTac lval
vo avadeiéel kal va teplyp A L TLC TTLO
npoodatec e€eAifelc 0TO YWPO TNC
ETILXELPNUATIKOTNTOC BACLOMEVNC OTN YVWOoN

— 6nAadn, otnv avamtuén KAVOTOpUwWVY
ETILXELPNOEWV TIOU £XOUV WC CUYKPLTLKO
NMTAEOVEKTNLA TN CUCTNUATIKN LETATPOTIN
yVwoewvV (mAnpodoplwyv, Se€lotNTwy,
LKAVOTNTWYV) O€ EOCWTEPLKEC KOl EEWTEPLKEC
AELToupylec mou otoxevouv otn BEATLOTN

EUTIOPLKN EKUETAAAEUON EMLXELPNUATIKWY LOEWV
KOLL EUKOLPLWV



2.uvoyn

* H duayxeiplon tTnC yvwonc amoteAel KivntpLlo HoxAo
oTNV avamtuén Kot SLtaxelplon KAVoToulog. 2 auTo
TO MAQLOL0, pio ETILYELPNON TTOU KALVOTOLEL €lval
OUOLAOTLKA Evac OLAXELPLOTNC YVWOoNC:
XPNOLOTIOLEL UTIAPYOU OO YVWON, cuVOUALEL KoL
OUVBOETEL TINYEC YVWONC Kol SnULOUPYEL €V TEAEL VEQL
yvwon.

* H emuyelpnuatikotnto Baclopevn otn yvwon (Ko
Kat' EMEKTAON N SLOXELPLON KOLVOTOLLLOC) UTTOPEL vaL
adopa oToLAONTIOTE EMLXELPNUATIKN
dpaotnplotnta tov odnyet oe dnulovpyia asloc.



E@appoyeg

* Bpeite €vayv LOTOTOTO OOV VA TIEPLYPAPETOL N
QVATITUEN oLOTNUATWY SLAXELPLONC YVWONC Kol
aélohoynote TIc Sladikaoiec ou meplypadovTal.

* Bpeite otov LototOMO http://www.kickstarter.com
TPELC LOEeC TTou oac evBouaoLalouv Ko
SNULOUPYNOTE VA XAPTOPUAAKLO EUKOLPLWV
Kawvotopiac. Me Baon tn dtadikaoio Staxeiplonc
KOLLVOTOLOC TTOU TIEPLYPAY QLLLE OTLC TIPONYOU LLEVEC
gvoTNTEC, teplypalte ta BrApata nov Ba
akoAouBouvoarte yla va emiAEéste/amoppidete
LO€ec.




E@appoyeg

* Emwokedteite Tov Lototomno http://
dschool.stanford.edu/. Nwc cuvdEetal n Asttoupyla
tou dSchool@Stanford pe tnv dtadikaocia
Sloxelplong KaLVOTOULOC TIOU TIEPLYPOAY ALUE OTLC
NPONYOUUEVEC EVOTNTEC; MwC TLoTEVETE OTL Ot
urtopovoe va dnuoupynBet pa avtiotowyn doun oe
£VOL EAANVLKO TTOVETILOTALLLO;




